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IIPOJOBOJILCTBEHHBIX TOBAPOB, BBISBIEHBI OCHOBHBIE (DAKTOPHI YBEJIUUEHUS YPOBHSI
pearupoBaHus NOTpeOUTENEH HA MHCTPYMEHTHI MapKETUHIOBBIX KOMMYHMKAIMI Ha
pPBIHKAaX IIPOJOBOJIBCTBEHHBIX TOBapoB. lIpencraBineHa B3anMOCBsA3b 3a1ad
MapKeTUHIOBOM KOMMYHHUKAallMM UM TIOKa3aTelsl peakuuud MOTpeOuTeneil.
PaccMoTpeHbl OCHOBHBIEC MPUUYMHBI HU3KOTO YPOBHS pPEakIuu MoTpedutesneil Ha
pPBIHKAX MPOJIOBOJILCTBEHHBIX TOBAPOB: HEBEPHBIM BHIOOP PEKIAMHBIX HOCUTEIEH,
OTPaHUYEHHBI OXBAaT ayJAUTOPUU BBIOPAHHBIMU HOCHUTENSIMU, HEIOCTATOYHAs
4acToTa BbIXO/a pekiambl, Hed(h(HEKTUBHOE COJEp)KaHUE PEKIaMbl, HEOUEBUIHAS
LHEHHOCTh TMPEUIOKEHUsI, HESCHOE OIpeesieHne HEOOXOAMMBIX AEHCTBUH CO
CTOpOHbI ToTpedutenss. OCHOBHasl 3ajaya MapKETUHIOBBIX KOMMYHHKaIMi —
MH(OPMUPOBATH, TO €CTh PACCKA3aTh MOTPEOUTESIM O TOBApE WM yCIayre. 3areM
MapKETUHIOBblE KOMMYHHUKAIIMM JOJDKHBI MOBTOPATH 3Ty MH(OPMALMIO CHOBA U
CHOBA, YTOOBI MOJJIEPKUBATh YPOBEHb OCBEAOMIIEHHOCTH noTpedureneid. Kpome
TOr0, HEPENKO B YHCIE MApPKETUHIOBBIX 3aJa4 OKA3bIBA€TCSI W MOTHBALIUS
NOTEHUHUANbHBIX TOTpeOuTene K mnokynke. IIpaBUiIbHO NO3MIIMOHHUPOBAHHBIMN
MIPOAYKT, MMPEUMYILECTBA, MTPEBBIIIAOIINE MTPEANIONIATAEMY0 CTOUMOCTb TOBApA, U
yETKasi CUCTEMa MapKETUHIOBBIX KaHAJIOB BCE K€ HECTIOCOOHBI 00ECTIEUNTh MOJIHBIH
ycnex 0e3 Xopouiei mporpaMmbl MAPKETHHIOBBIX KOMMYHHUKalui. Eciu nenesas
rpynmna notpeduTeneld He 3HaeT O MPOIYKTE U €ro MpeuMyIlecTBaX, CTOUMOCTH U
LEHHOCTH, TO MAJIOBEPOSTHO, YTO MHOTHE U3 HUX pelIaTcs Ha MoKynky. [Tpu mobdom
YpPOBHE BHUMaHUs K HWH(GOpMAIMK COOTBETCTBYIOIIME YPOBHH MOHHUMAHMS,
HAMEPEHUM W TOKYIIATEIbCKOM AaKTHMBHOCTH BCErJga HMXKE. Y CTOMYMBas
MPUOBUIFHOCTh 3aBUCUT OT CIOCOOHOCTH KOMIIAHWU YJIEep)KaTh MOTpeOUTeNs, U
K&Kl 1Iar BBEpX IO HEpapXUU PEaAKIUU MOTpeOUTenss — 3TO JABUKEHHE K
NOBBIIICHHIO MPUOBUTbHOCTH. Korya ypoBeHb BHUMaHUs K HHPOPMAIUN JOCTUTAET
BBICOKMX 3HAYEHUM, COOTBETCTBYIOIIAS PEAKIUs MOTpeOUTENe U MX JIOSUIbHOCTD
TOE MOBBIIAIOTCS. YeM BbIIIIE BHUMAHHE K MPOAYKTY, TEM BBIILIE YPOBEHb PEAKIIUN
notpedburtenel MU, COOTBETCTBEHHO, BEPOSATHOCTh HX YAEpXKaHUS Ha pPbIHKAX

IMPOJAOBOJIbCTBCHHLIX TOBAPOB.
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Abstract. The article defines strategic approaches to increase the response of
consumers to advertising and information impact in the food markets, identifies the
main factors for increasing the level of consumer response to marketing
communications tools in the food markets. The relationship between the tasks of
marketing communication and the indicator of consumer reaction is presented. The
main reasons for the low level of consumer response in the food markets are
considered: the wrong choice of advertising media, limited audience coverage by
selected media, insufficient frequency of advertising, ineffective advertising content,
non-obvious value of the offer, unclear definition of the necessary actions on the
part of the consumer. The main task of marketing communications is to inform, that
IS, to tell consumers about a product or service. Marketing communications then
need to repeat this information over and over to maintain consumer awareness. In
addition, often among the marketing tasks is the motivation of potential consumers
to purchase. A properly positioned product, benefits that exceed the perceived value
of the product, and a clear system of marketing channels are still unable to ensure
complete success without a good marketing communications program. If the target
group of consumers is unaware of the product and its benefits, cost and value, then
it is unlikely that many of them will decide to purchase. At any level of attention to
information, the corresponding levels of understanding, intent and buying activity
are always lower. Sustained profitability depends on a company's ability to retain a
customer, and every step up the customer response hierarchy is a move towards
greater profitability. When the level of attention to information reaches high values,
the corresponding reaction of consumers and their loyalty also increase. The higher
the attention to the product, the higher the level of consumer reaction and,
accordingly, the likelihood of their retention in the food markets.

KaroueBnie cioBa: MMPOJABHIXCHUEC, KOMIIJICKC MApPKCTHUHIOBLIX KOMMYHHKaHHﬁ,
peKiIama, peKiIaMHO-UHGOPMAITMOHHOE BO3/ICHCTBHE, MapKETUHT
B3aMOOTHOIIICHUN C KIIMCHTaMU, HpOI[OBOJ'IBCTBGHHBIfI TOBAPBLI.

Keywords: promotion, marketing communications complex, advertising,

advertising and information impact, customer relationship marketing, food products.
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be3 sadpexTuBHOM MporpaMMbl MApKETUHTOBBIX KOMMYHUKAIIMA HEBO3MOKHA
peanu3anys MapKETUHTOBOM CTPAaTEruu HA PhIHKAX MPOJAOBOJILCTBEHHBIX TOBApPOB.
[leneBas aynuTOpHs OJKHA 3HATH O CBOMCTBAX M MPEMMYILIECTBAX MPOAYKTA; i
HY’)KHO O HHMX TIOCTOSIHHO HamnoMuHaTh. lleneBpix mnoTpedureneid HyKHO
CTUMYJIMPOBATh K ONpeAeeHHbIM AelicTBUAM. KpaiiHe BaxkHO, YTOOBI MOTpeOUTENN
OblTM  TPOMH(OPMHUPOBAHBI, XOPOIIO TMOHUMAJIU COJEP)KAaHUE PEKIAMHON
uHpopmaruu, W 4YTtoObl 3Ta uWHGOpMAIKS ObLla MM HHTEpecHa, — BCE 3TO
crioco0cTBYeT OoJiee akTUBHOM peakiny norpeourenei [1].

[Tokazarenp peakuuu MOTPEOUTENE — 3TO HHCTPYMEHT, MO3BOJIIOMINN
PYKOBOJCTBY  KOMIIAHUU  ONPENEIUTh  Ciadble  CTOPOHBI  MPOTPAMMBI
MapKETHUHTOBBIX KOMMYHHKa1Mi. Llenb 3To# cTaThu — ONMpeAeIuTh CTPATETUYECKUE
MOJIXO/bl TOBBIIMICHUS PEAKIIMU TMOTpeOuTeNe Ha peKIaMHO-UH(POPMAIMOHHOE
BO3JICHICTBHE HA PbIHKAaX MPOJIOBOJILCTBEHHBIX TOBAPOB, a JJIA 3TOr0 HEOOXOIUMO
BBISIBUTH MPUYUHBI CIa00M peakiid U OCHOBHbIC (PAKTOPHI YBEJIMUYECHUS YPOBHS
pearupoBaHus TOTpeOUTENeH Ha UHCTPYMEHThI MAPKETUHTOBBIX KOMMYHUKAIIUI Ha
PBIHKAX MPOJIOBOJbCTBEHHBIX TOBAPOB.

OcHoBHas 331a4a MApPKETUHTOBBIX KOMMYHUKAIINHN — UHOOPMUPOBATH, TO €CTh
pacckazaTb MOTpPEOMTENIM O TOBAape WIM YycCiayre. 3aTeéM MapKETUHIOBBIE
KOMMYHUKAIIMU JOJKHBI TTOBTOPSTH ATy MH(OpPMALUI0 CHOBA U CHOBA, YTOOBI
HOJIIEPKUBATh YPOBEHb OCBEAOMIIEHHOCTH noTpeduTeneid. Kpome Toro, Hepeako B
YUCJI€ MAPKETHHIOBBIX 3aJlay OKa3bIBa€TCd W MOTHBAUUS MOTEHIHMAIBHBIX
noTpeduTeneit k mokymnke. Takum oOpa3om, CymecTByeT Tpu (PyHIaMEHTAIbHbIX
MapKETUHTOBBIX 3a/laud, KaKJas U3 KOTOPBIX MOXKET CTaTh mpeaMmeToM (okyca
KOHKPETHOM PEKJIAMHOM aKLUU:

1. UndopmupoBaHue: CcBA3aHO C JOCTHKEHHEM OIPENEIEHHOIO YPOBHS
UH(POPMHUPOBAHHOCTHU ayJUTOPUN O KOMITAHUY | €€ TPOIyKTax ¥ / WK yciyrax.

2. YcwieHnne UH(POPMAIMOHHOTO BO3JICUCTBHUA: CBSI3aHO C TMOJJIEPKAHUEM
YKEJTAEMOIr'0 YPOBHSI BHUMAHHUS K UMHJI)KY U OCHOBHBIM MTPEUMYIIECTBAM MPOAYKTa
| ycnyru, CTUMYJIMPOBaHUEM Y3HABAEMOCTH OpeH/Ia.

3. CrumynupoBaHuE€ [EHCTBHUS: CBSI3aHO C MOTHBHPOBAHUEM IIEJIEBOU
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rpynmbl noTpedureneit K onpeaenéHHbIM JEHCTBUSAM B OTHOCHTEIIBHO KOPOTKHMA
IPOMEXYTOK BpeMenu [2, 3, 4].

Tak kak ycuneHue HHPOPMAIMOHHOTO BO3ACHCTBUS M COOCTBEHHO JEHCTBHSI
MOTYT HPOUCXOJIUTh TOJIBKO IMOCJE TOrO, KaK JOCTUTHYT JOCTATOYHBIA ypOBEHb
WH()OPMHUPOBAHHOCTH, HY)KHO, MPEXKE BCETO, COOOIIUTH PHIHKY O CBOEM IMPOTYKTE
WM yCITyTe U YOSAUThCS B TOM, YTO HH(GOPMAITUS MTPABMIIBHO BOCIIpUHSATA [5].

Kak mokazano Ha puc. 1, cymiecTByeT Hepapxusi BO3MOXKHBIX BapHaHTOB
peaknuu ~ moTpeburTens:  WHPOPMHUpPOBAHWE,  OCO3HaHWE  WHGOpPMAIHH,
dbopmupoBaHue HamepeHuid u jaecTBus. Eciam mapkeruHroBas mHdopmaiusi He
JIOCTUTaeT MOTCHIIMAIBHOU ayJAuTOpUH (MH(POPMHPOBAHUE — TIEPBBIM YPOBEHb B
uepapxuu), HM OJHA W3 JaJbHEHIIMX cTaauil He aocTwkuma. Ilpu sTom
COBOKYMHBIA IOKa3aTeNb JJIsi Pa3HbIX BApUAHTOB pEAKIMM TOTpeduTenei B
COOTBETCTBUM C HEPApXUEH BBIYHCISACTCS KaK MPOU3BEIACHUE HOJIEH OTAEIbHBIX
3¢ (deKToB, KOTOphIe 00SCICUNBAIOT ATy peaknuto [6, 7]. Hampumep, mokasareinb
peakiuu NoTpeOUTENeH, KOTOPbIE MOYYBCTBOBAIN MH(GOPMAIIMOHHOE BO3/ICHCTBHE
pexiambl  (92%), oOpatunu BHuUMaHue Ha uHopmamuio (44%), moHsu eé
coaepxanue (37%), HO HE 3aMHTEPECOBATUCH MPOIYKTOM Win yciyroi (18%),
pPacCUHMTHIBACTCS TaK:
lloxazamenv peaxyuu nompeoumenei (IIPII) = Jlona edunuysr mex, Kmo
nouyecmeoean ungopmayuonnoe 6osdeucmeue * [lona eounuyvl mex, Kmo

oopamu sHumanue x Jlons eOunuyvl mex, Kmo nousn x J[ons eOunuyvl mex, Kmo He
saunmepecosancs = 0,92 x 0,44 x 0,37 x 0,18 = 0,27
AKLeHTHpOBaHUE Oco3Hanne dopmupoBaHue dopmMupoBaHue

HNudpopmupoBanme TIPIT
BHUMAaHHS uHbOpManuH HaMepeHUil JIeNCTBUH

Heiicteus (0,45) — 0,055

OTtcyTcTBHE

JIeUCTBHIA
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(0,55) 0,068
Hamepenus
(0,82)
ITonnmanwue
(0,37) OTtcyTcTBHE
HaMepeHuit 0,027
(0.18)
Buumanue
nHpOpMALH WNudopmarnms
(0,44) HE TIOHsATA 0,255
(0,63)
Wudopmarm-
OHHOE OtcyTcTBHE
BO3JIEHCTBHE BHHMAaHHA K
(0,92) nHpopmanyn 0,515
(0,56)
Her
nHpOpMAIH-
OHHOT'O 0,080
BO3ICUCTBUS
(0,08)

1,000

Pucynok 1. B3auMocBsi3b 3a/1a4 MAPKETHHIOBOIi KOMMYHUKAIIUM U NIOKA3aTeJIsl
peakuuu norpeodureneit (IIPII)

PaccmarpuBasi mpumep KOHKPETHOW OpraHu3allid, padoTarolier phIHKax
MPOJIOBOJILCTBEHHBIX TOBapOB, MOXXHO OTMETHThH cieayromiee: 8% 1ieneBoi
ayIUTOPUU JAaHHOM KOMIAHMU OKa3aJlUCh HE OXBAaY€Hbl MAapKETHUHTOBOM
uH(dopMaIuelt 1 He MOTYT HU OOpaTUTh BHUMAHUS, HU TIOHITh MHPOPMAIIUIO, HUA
NpeANpUHATh Kakue-muoo naeiictBus. M3 44% mnotpeOutenei, ysICHUBIINX
MapKETUHTOBYI0 HH(pOpMaIHio, 37/% MOTyT BCIIOMHUTh, YTO BHUJEIH UMEHHO 3TO
pexiamuoe coobmienue. Octasmmecs 51,5% (56% norpeduteneii, KkoTopbie He
oOpaTwii BHUMaHUs Ha MHpopMalnio, u3 tex 92% ot oOuiell rpynmbl, KOTOphIE

BOOOIIE MOIVIM BHUJAETHh PEKIaMy) HE MOTYT MNPEANPHUHATh HUKAKUX JIEWCTBHIA,
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MOTOMY YTO WTHOpUpOBaiM cooOuieHue. M3 oOiiero 4yucia MOTEHIMAIbHBIX
noTpeduTeneit morepsiHel T€, 40 Koro uHgopmanusa He jgomwa (8%), u Te, KTo HE
obparun Ha nHopmanuo BauManus (51,5%), — Bcero 59,5%.

W3 Tex moTeHIuaibHbIX MOKyNaTelei, KoTopble 00paTuiivi Ha UH(POpPMAIUIO
BHUMaHue, 37% XOpoulo MOHSUIM cojepkaHue, a 63% — He momHocThio. Tak
MOSIBJIIETCSL €116 HEKOTOPO€ KOJUYECTBO «IIOTEPSHHBIX» TOTpeOutenen —
npumepHo 2,7%. W3 Tex, KTo XOpoIIo MOHSJI peKiiaMy, ToJIbko 45% npeanpuHsiu
JEHUCTBUS, HA KOTOPBIE PACCUMTHIBAJIa KOMIIAaHUA-pEKIIaMoaaTelb, a 18% Tex, KTo
HE MOHSUI PeKJIaMy, OKa3aIiCh HEJOCTATOYHO MOTUBUPOBAHBI J1JIs1 3TOTO — e1iié 6,8%
NOTEHIIMAIBHBIX MOTpeOuTesneil morepsHo. HakoHern, u3 Bced TpyMIibl EJIEBBIX
NOTpeOuTENEe, KOTOphIE OOpPaTHIIM BHUMaHUE Ha HHPOPMALIUIO, OHSIIN €€ CYyTh U
HaMEepEBAJIUCh MPEIIPUHATH OKUAEMbIE IEUCTBUS, TOJBKO 5,5% Ha camoM Jerne
caenanu 31o. [{ns goctuxkenus 0osee BBICOKOTO YPOBHS PEaKlUU MOTEHIUATbHBIX
noTpeOuTeNe KoMIaHUs-peKIaMoaaTeb JO/DKHA HAWTH CrMoco0 MOBBICUTH
COOTBETCTBYIOIIIME MMOKA3ATEIN HA KXK]I0M CTYIIEHU HEePapXUU.

Bo3MoskHBIE TPUYMHBI HU3KOTO YPOBHS PEAKIIUU MOTPEOUTENEH MPUBEICHBI
Ha puc. 2. Huskuii ypoBeHb oOXBaTa II€JIEBOTO pbIHKA (MH(OpPMAIMOHHOE
BO3JICICTBUE), KaK TpaBWIO, OOYCJIOBJIEH HEBEPHbIM BLIOOPOM KaHaJIOB
pacnpocTpaHEHHUs PEKIaMHOW WH(pOpPMAIUA WM HETOCTATOYHBIM MEIUHHBIM
MOKPBITUEM. MapKeTUHIOBbIE KOMMYHHUKAIIMM UTPAIOT KpalHe BaKHYIO pOJib Ha
HaYaJIbHOM JTalle, Koraa peyb UAST O BHUMAHUU K HH(GOPMAITMH U €€ TIPABUIHHOM
noHMMaHuu. Hu3kuil ypoBeHb BHUMAaHHS MOXKET OOBSCHATHCS HEIOCTATOYHOM
YaCTOTOM PEKJIAMHBIX BBIXOJIOB WM HEBEPHBIM COJIEP)KAHHEM PEKIaMHOTO
cooOmenus. IIpuuMHON HHM3KOTO YpOBHS IOHUMAHUS TaKXKEe MOXKET OBITh
HEJI0OCTaTOYHAs YacTOTa BBIXOJIa peKjiaMbl. B ciyuyae eciam HesiCHO cojiep)KaHue
pPEKJIaMHOTO TIOCJaHUs WM HEOYEBHJIHA IIEHHOCTh NPEJIOKEHUS, JIUIIb Y
HEMHOTHX IMOTEHIINAIBHBIX IMOTpeOHUTENIeH BO3HUKAET HAMEPECHHE TIPEIITPUHUMATD
Kakue-To JAercTBusl. OTCYTCTBUE OKUAEMOM Peakiuu CO CTOPOHBI MOTPEOUTENEH
MOJKET OBITh CBSI3aHA KaK C CAaMUM PEKJIAMHBIM COOOIIEHUEM, TaK U C JCHCTBUSIMH

KOHKYPEHTOB WJIM HETaTUBHBIM OTIBITOM B TIpoIiecce pa3MerieHus 3akasa [8, 9, 10].
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HenocraTkn NPUMECHCHUA MAPKETHHIOBBIX

®aKTOPHI HU3KOT0 YPOBHS PeaKIuu KOMMYHUKAIMIA W X IPHYHHBI

HesepHblii BBIOOP peKIIaMHBIX HOCHUTEICH W / WU
Huskuit ypoBeHb HH(GOPMALIOHHOTO | >
OTPaHMYCHHBI OXBAaT AyAUTOPHH BBIOPAHHBIMHU
BO3JICHCTBUS PEKIIAMBI
HOCUTEISIMU

Hwuskuit ypoBeHs BHIMaHHS K | Henocrarounast yacToTa BbIXOA PEKJIaMBbl U / MK
L

HHpOPMAITUH HeaekTUBHOE conepKaHue

Hwuzkuit ypoBeHs moOHUMaHUS Henocratounas wactora BbIX0Ja PEKIaMbI U / I
A
L

coJiepKaHus PeKIaMHONM WH(POpMAIUU HedPPEeKTUBHOE COAEPIKaHUE

Hu3zkuii ypoBeHb HaMepeHUN
HenocraTounas gactora BEIX0O/a PEKIIaMBbl B / HIIH

\ 4

MPEeNIPUHATE AEUCTBUS, HA KOTOPhIE
HEOUYEBHUIHAS IICHHOCTD MPEJIOKEHUS
HaleJIEHa peKIaMa

Henocrarounas yactoTa BeIX0OJa pEKJIaMbl U / WK

Y

Hwuzknii ypoBeHs aeicTBui HESICHOE OTpeIeICHNe HEOOXOJUMBIX JCHCTBUH CO

CTOPOHBI HOTpeGI/ITeJ'IH

Pucynoxk 2. ®aKkTopbl U NPUYUHBI HU3KOT'0 YPOBHSI peaKIUuM NOTpeduTe e

Ycrpanenue 3TUX npoOseM KpaHe Ba)KHO JJIS MOBBIIICHUS OOIIETr0 YPOBHS
peakiuy NOTEHIIMAIBHBIX TToTpeduTenei. [Ipeamnonoxum, 4To B pamMkax rnpumepa,
pUBEJACHHOTO Ha puc. 1, kommanus pazpadotana 6osnee 3PPEeKTUBHYIO CTPATETUIO
MapKEeTUHTOBBIX KOMMYHHUKAIWA, KOTOpas TO3BOJMJIA YBEIUYHTh YPOBCHD
BHUMaHUs K uHopmaruu ¢ 44% no 55%. DTOT pocT 03HAYaeT POCT MOKa3aTes
peakiuu notpeduteneit (ITPIT ¢ 5,5% mo 7%).

IIPII (6 nacmosawee spems) = 0,92 X 0,44 x 0,37 x 0,82 % 0,45 = 0,055

IIPII (ynyuwennwitr) = 0,92 x 0,55 x 0,37 x 0,82 x 0,45 = 0,07

[Ipenmonoxxum Taxke, 4To Ojarojapsi YIydIICHHIO KadecTBa PEKIAMHOTO
COOOIICHHSI TOHMMAHHUE €ro COJIEPKaHHUS TOTEHIIMAIbLHBIMU TOTPEOUTEIIMU
BbIpoCIio ¢ 37% 10 70%. CoBokynHbIi 3G (HEKT MOBbIIEHUS] UHOOPMUPOBAHHOCTH
MTOHUMAaHUS COACP)KaHUS PEKJIaMbl MPUBOIUT O0Jiee YeM K JBYXKPATHOMY POCTY
o6mero ITPII ¢ 5,5% no 13%:

IIPII (ynywwennwuii) = 0,92 x 0,55 x 0,7 x 0,82 x 0,45 =0,13
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[IpaBUAbHO MO3UIIMOHUPOBAHHBIN TPOJAYKT, OYEBHUJIHAS LIEHHOCTb IS
noTpeduTens (mpenoiaaraeMpie MPEUMYIIECTBa, TPEBBIMIAIOIINE TIPEITOTaraeMylo
CTOMMOCTh TOBapa) M 4YETKAas CHUCTEMa MApPKETHUHIOBBIX KaHAJIOB BCE Ke
HECMOCOOHBI  O0ecneduTh TMOJHBIA  ycmex 0e3  XOopolield IporpamMmbl
MapKETUHTOBBIX KOMMYHHKalui. Eciau neneBast rpynmna notpeOuTeneit He 3HaeT O
MPOAYKTE U €r0 MPEUMYIIECTBAX, CTOUMOCTH U LIEHHOCTH, TO MAJIOBEPOSITHO, YTO
MHOTHE U3 HUX pelaTcs Ha mokynky [11, 12, 13].

[TogBoast onpenesIEHHBIN UTOT UCCIEOBAHUS, MOKHO OTMETUTD CIIEIYIOIIEE:

[Ipu nr060M ypoBHE BHUMaHHUSA K MH(GOPMAIMU COOTBETCTBYIOIIUE YPOBHH
MMOHMMAaHMS, HAMEPEHUI U NMOKYNAaTENbCKOM aKTUBHOCTH BCeria Hxke. Cepbe3HbIM
OTPULIATEIHLHBIM (PAKTOPOM B TAHHOM CUTYalUM SBJISIETCS TAK)KE€ HU3KHUU YPOBEHb
JIOSUTBHOCTH ToTpedutenei. Y croitunBasi MpuOBbLTIEHOCTh 3aBUCUT OT CIIOCOOHOCTH
KOMIIAaHUU yJep>KaTh MOTPEOUTENS, U KaXKbIH IIar BBEPX MO UEPaApXUU PEAKIIUU
MOTPEOUTENSI — ATO JIBMKEHUE K TOBBINIEHUIO MpuObLIbHOCTU. Korma ypoBeHb
BHUMaHHUS K WHGOPMAIMU JOCTUTaeT BBHICOKUX 3HAYEHHM, COOTBETCTBYIOIIAS
peakiusi MoTpeduTeNel U uxX JIOSJIBHOCTh TOXe MoBbImatoTcs. dopMupoBanue
BHUMaHHUS pPbIHKA K TPOAYKTY — 3TO MEPBBIM IIAar K MPHUBJICYCHUIO HOBBIX
notpeduTteneil. Uem BhIllle BHUMAHUE K MPOJYKTY, TEM BBIIIE YPOBEHb PEAKIIUU
MOTpeOUTENEeH 1, COOTBETCTBEHHO, BEPOSTHOCTD UX yACp>KaHMUS.

Takum o0pa3om, obecriedeHHe BHUMAaHUA K TPOAYKTY WU YCIyre — 9TO
MEePBbIN MIar K 00eCeYeHUI0 MPUOBUIBHOCTH, OA3UPYIOIIEHCS HA CUIIBHOM OpeHJIe
U JIOSITBHOCTH MOTpeOUTENel Ha PhIHKaX MPOI0BOJILCTBEHHBIX TOBAPOB.
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